PRESS RELEASE

Esker Q2 2019 Sales Activity

Esker achieves a new record quarter with sales exceeding 18% growth

LYON, France, and MIDDLETON, Wis. — July 16, 2019

SALES REVENUE Q2 2019 | Q2 2018 Q2 ggig/Qz H1 2019 H1 2019/H1 2018
(UNAUDITED) M€ M€ GROWTH® M€ GROWTH®

SAAS-BASED DOCUMENT

0, 0,
PROCESS AUTOMATION® VI e L
LICENSE AND MAINTENANCE-
BASED DOCUMENT PROCESS 16 2.0 -22% 3.3 -16%
AUTOMATION®
LEGACY PRODUCTS® 11 0.9 +9% 20 +9%
TOTAL 26.1 22.0 +16% 50.1 +15%

A record quarter
Esker Q2 2019 consolidated sales revenue amounted to 26.1 million euros, a 16% increase over Q2 2018

based on a constant exchange rate (18% based on current rates).

The difference between constant currency growth and reported growth is mainly due to the strong
improvement of the U.S. dollar against the euro. The average euro/dollar ratio was 1.12 in the second

quarter of 2019 compared with 1.18 in the same quarter of the previous year.

Esker has, once again, experienced its most successful quarter in company history. For the first half of
2019, sales revenue amounted to over 50 million euros, a 15% increase based at constant exchange rates

(17% based on current rates).

Esker’s activity continues to be driven by cloud-based activities. Revenue from SaaS-based automation
solutions increased by 21% over the quarter, representing 90% of the company’s business. This
performance reflects the implementation of numerous contracts signed in previous quarters as well as the

development of Esker’s existing customers.
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Significant number of new contracts signed
Esker signed a number of important new contracts that will fuel company growth for the quarters ahead.

The cumulative value of new contracts signed is up 51% compared to the first half of 2018.

Strengthened financial structure for future growth
As of June 30, 2019, company cash rests at 21.5 million euros after dividend payment. With 15 million euros
in net cash (12 million euros on June 30, 2018) and 140,000 treasury shares immediately available, Esker

has the financial resources necessary to pursue its strategy relying mainly on organic growth.

Positive outlook for 2019

In recent years, the first half of the year represents 49% of the company’s annual sales. If this pattern is
applied and currencies do not vary significantly, Esker can expect to announce sales revenue of over 100
million euro for 2019.

The positive impact of the U.S. dollar over the course of the first six months of 2019 is expected to wane in
the second half of 2019.

About Esker

Esker is a worldwide leader in cloud-based document process automation software, helping financial and
customer service departments digitally transform their purchase-to-pay (P2P) and order-to-cash (O2C)
cycles. Used by more than 6,000 companies worldwide, Esker’s solutions incorporate technologies like
artificial intelligence (Al) to drive increased productivity, enhanced visibility, reduced fraud risk, and improved
collaboration with customers, suppliers and internally. Esker operates in North America, Latin America,
Europe and Asia Pacific with global headquarters in Lyon, France, and U.S. headquarters in Madison,
Wisconsin. For more information on Esker and its solutions, visit www.esker.com. Follow Esker on Twitter
@EskerInc and join the conversation on the Esker blog at blog.esker.com.

©2019 Esker S.A. All rights reserved. Esker and the Esker logo are trademarks or registered trademarks of Esker S.A. the U.S. and other countries. All other trademarks are the property of their respective owners.

Esker, Inc. Press Contact: Brittany McLaughlin Get Social
1850 Deming Way, Suite 150 Tel: (972) 850-5869 — bmclaughlin@ideagrove.com

Middleton, WI 53562 USA Investor Relations Contact: Emmanuel Olivier

Tel: (608) 828'6009 Tel: +33 (0)4 72 83 46 46 — olivier@esker.fr
www.esker.com | info@esker.com blog.esker.com



mailto:bmclaughlin@ideagrove.com
https://www.linkedin.com/company/9675/
https://twitter.com/EskerInc
https://www.facebook.com/EskerUSA/
http://www.esker.com/
http://www.twitter.com/eskerinc
http://blog.esker.com/?utm_source=Visibility&utm_medium=MediaRelations&utm_campaign=PRs

